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Abstract

Student companies are recognized as important sources of
income, employment, and ultimately the driving force that
influences economic development, given their significant role
in economic development as well as the problems of being
present in the student product market, the need for the need for
the product market. The use of a practical model for the use of
digital marketing is revealed in the student companies, in
which the digital marketing paradigm model is extracted using
data theory. This study was conducted using the systematic
approach of data -based theory, and data was collected through
deep interviews with 16 digital marketing experts in student
companies. After analyzing the data from the interviews, the
digital marketing paradigm model was presented, including
the results of causal conditions (the nature of the organization,
digital marketing techniques, time and cost management,
complex competitive environment), background conditions
(Cultural readiness, technological readiness, structural
readiness), intervention conditions (environmental and
individual challenges), pivotal category (digital marketing
implementation),  strategies  (all-formal communication
expansion, digital education, technological innovation, tactical
development  Online  marketing and  consequences
(Entrepreneurship and Economic Development, Sustainable
Competitive Development, Environmental and Industrial
Intelligence, Productivity Development, Smart Decision
Making) are that student companies, given the research
paradigm model, can ! They can gain a proper understanding
of digital marketing in these companies and perform their
proper and practical implementation, thereby achieving their
organizational goals and seeing a competitive advantage to the
other company. Also competing.
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